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to the new depreciated value following an accident and restoration.
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Foreword 1:

Welcome to the 3rd instalment of VCCM in South Africa. 
From New Hampshire, USA to Knysna.

The support for this event continues to grow, allowing us to raise the 
bar yet again. 
I am proud to confirm that this is easily the most exciting line-up we 
have had to date.
 

It has been an immense pleasure to organise this event in Knysna.
The support we have received from the local community has been sensational and we hope to make this a 
permanent fixture on the Garden Route for years to come.
 
I would like to give a special thanks to the organisers of the Knysna Motor Show and Jaguar Simola Hillclimb for 
their support , I am hugely grateful to Peter and Ian for allowing us to leverage our event off their success.
 
What drives value in the local collectors market?
How do we even define what value is?
Lets find out , enjoy the programme.
 
Thank you for your support .

Tommy Roes   |   Organiser
HAGI VCCM Conference South Africa
E  |  tommy@thecarfinders.co.za   W  |  www.thecarfinders.co.za



Prices in the global market for rare classic cars gained just 1.79% in 
2018 and were down 5,70% in the first quarter of this year as measured 
by the HAGI Top Index. While market players are adapting to this  
change in trajector y the VCCM South Africa Conference could  
not come at a better time.
 
In periods like these collectors as well as the trade need more detailed 
information to make wise choices. The entire car industr y is going 

through fundamental changes and uncertainty is felt in the collecting community. VCCM South Africa is broadening 
the horizon to the entire collectible space which will help individuals to compare and make better decisions. 

In the supercar sector we have also added Lamborghini to the index portfolio. As it turns out it is the only market  
in positive territor y for 2019 so far. 

We hope to provide useful information going forward and are certain that the VCCM Conference will become a 
standard fixture for the South African market . Tommy Roes and his team have done a marvellous job in putting this 
unique event together. 

We wish you all fantastic conference and ample opportunity to meet like minded enthusiasts.

Foreword 2:

5

Dietrich Hatlapa    |    Founder
Historic Automobile Group International (HAGI)
E  |  info@historicautogroup.com    W  |  www.historicautogroup.com



SANLAM ADVERT HERE



Knight Frank
Nick Gaertner  |   Chief Operations Officer
E  |  nick.gaertner@res.za.knightfrank.com   
W |  www.kfproperty.co.za

ITOO Artinsure
Sesh Govender |   Underwriter 
E  |   sesh@artinsure.co.za   
W  |  www.artinsure.co.za 

Sanlam Private Wealth 
Leon Strümpher   |   Portfolio Manager
E  |  leons@private.sanlam.co.za
W  |  www.sanlamprivatewealth.sanlam.com

Platinum Sponsors
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Thank you for your support“
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WhiskyBrother
Neil Paterson   |   Co-owner
E  |  neil@whiskybrother.com   
W  |  www.whiskybrother.com

Pablo Clark
Paul Gerber   |   Sales Manager
E  |  paul@pabloclark.com 
W  |  www.pabloclark.com

Strauss & Co
Arisha Maharaj    |   Junior Art Specialist
E  |  arisha@straussart.co.za
W  |  www.straussart.co.za

Villa Castollini
Carin de Jager   |   Manager
E  |  info@castollini.co.za   
W  |  www.castollini.co.za

Gold Sponsors

Thank you for your support“
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TUESDAY 30TH APRIL  |  2019 HAGI VCCM Conference – Villa Castollini

~  END OF DAY 1  ~

08h00 - 09h00 Registration/ Tea & Coffee

Refreshment Break

09h00 - 09h10

Time

10 minutes Tommy Roes

Presenter

Jimmy Price

Ian Shrosbree

Leon Strümpher

Arthur Kamp

Brian Bruce

Welcoming Address

Topic

Keynote address – A South African Success Stor y?

Special Guest Speaker – Building the Brand

Does South Africa Have a Workable Economic Plan?

Facets of Value

So You Want to be a Rock Star?

11h10 - 11h50

10h00 - 10h20 20 minutes

40 minutes

11h00 - 11h10 10 minutes

1 hour

09h10 - 10h00 50 minutes

11h50 - 12h30

40 minutes

10h20 - 11h00 40 minutes

Day 1 Schedule:

Lunch

Gordon Massie

Marc Pendlebury

Ian Grace

Collectables are an Asset Class 

Whisky Makes its Mark

Flying Condition – A Spitfire Stor y

13h30 -  14h00 

30 minutes

20 minutes

40 minutes

13h00 - 13h30

30 minutes

14h10 - 14h30

14h30 - 15h10

30 minutes

12h30 - 13h00

Refreshment Break

Networking

14h00 - 14h10

15h10 -

10 minutes
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Bryan Webb The Trials and Tribulations of Restoration in South Africa





WWW.VCCM.CO.ZA

WEDNESDAY 1ST MAY  |  2019 HAGI VCCM Conference – Villa Castollini

Day 2 Schedule:

~  END OF DAY 2  ~

08h00 - 09h00 Registration/ Tea & Coffee

Refreshment Break

09h00 - 09h30

Time

30 minutes Ian Holmes

Presenter

Colin Van Son

Brian Noik

The DJ - An Epic Event

Topic

Collectable BMWs in South Africa

Passion

10h40 - 11h00

10h00 - 10h20 20 minutes

20 minutes

1 hour

09h30 - 10h00 30 minutes

11h00 - 11h20

10h20 - 10h40

20 minutes

Cocktail Lunch and Networking

Stanley Broun

Dr Alastair Meredith

Tommy Roes

Panel Discussion

Estate Duty and Tax 2019

Casting a New Light on Anton von Wouw

Marque to Market - For What it’s Worth

Open floor & Closing

12h00 -  12h30 

40 minutes

13h00 - 

30 minutes

11h20 - 12h00

12h30 - 13h00

30 minutes
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James Xulu Importing Collectable Assets20 minutes



Jimmy Price
President - Hi-Tech Automotive (Pty) Ltd
Topic: A South African Success Story?

Biography
Jimmy Price is the man behind Hi-Tech Automotive. 

Jimmy grew up in a family with no links to the automotive industry and he and his father were 
passionate about water sport. Jimmy competed in powerboating, water-skiing and raced 
hydroplanes.

After school, Jimmy went into the civil engineering and construction industry. He built up his own 
business interests in this field and at that stage, his experience of motor manufacturing was 
limited to rebuilding the scrapped Ford Topolino his Dad had given him while he was still at school.

In 1986, Jimmy’s friend Richard de Beer was building MGTD kit cars, and he received an order from the US for a number of kits. This was in the era 
of sanctions, and in the end, the order never came to fruition due to all the complications involved in the export process. However, Jimmy started 
thinking about the possibility of exporting a complete car, as opposed to a kit. Jimmy slowly began the process of recreating classic cars for 
export and exploring ideas that could make his fledgling company profitable.

This remarkable businessman went on to built sports cars, under licence to the original designers and manufacturers, including Noble, Cobra, 
Corvette Grand Sport, Daytona Coupe and Ford GT40, to standard-bearer levels for the US market.

Jimmy will share his inspirational story, overcoming adversity and finding international success from a South African base.
Jimmy will give his definition of what it means to be “successful” and will hopefully share developments on the latest GT40 continuation program.

Credits to SA Hot Rods Magazine

Keynote Speaker
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Ian Shrosbree
Managing Director Knysna Speed Festival (Pty) Ltd
Topic: Building the Brand

Biography
Ian is an entrepreneur involved in a number of businesses. 

Ian co-founded the Jaguar Simola Hillclimb with Chick Ramsay and Francis Cusens in 2009, taking 
the lead role in organising and managing the event due to his experience in the field of sports 
management. 

From humble beginnings the Hillclimb team has grown the event into what is now regarded as 
South Africa’s premier motorsport event where participant demand exceeds supply, international 
drivers contest the event. 
Spectators attend from all over South Africa and abroad, and international media exposure reaches 121 countries. 

Abstract 
Ian’s presentation will take the audience on a journey through building of the Jaguar Simola Hillclimb from zero
to a globally recognised event in 10 years. 

The key elements of the presentation will be:
- A pictorial journey through the history of the event from 2009 to 2018, highlighting it’s constant evolution. 
- A discussion on building the Simola Hillclimb brand, and
- current value of the brand.

Special Guest Speaker
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Topic: Does South Africa have  
a Workable Economic Plan?

Biography:
Arthur Kamp is Chief Economist of Sanlam Investments. 

Arthur has worked in the investment industry for more than twenty years and has seen a few 
economic cycles come and go.  Arthur holds a Hons. B-Econ (Economics) Cum Laude degree from the University of Stellenbosch and a MSc. 
Financial Economics degree from the University of London. 

Arthur has a keen interest in fiscal policy – a vital element in South Africa’s likely success or failure.

Abstract:
South Africa’s socio-economic problems are acute. 

Given an agitated electorate and an unemployment rate reminiscent of the Great Depression, our policymakers have increasingly been pushed 
into reactionary economic policies, while resources are dwindling. 

South Africa’s economic model is failing its people. 

Do our leaders have a workable plan to fix this? 
How does South Africa deliver on better living standards for all its citizens?

Arthur Kamp
Investment Economist - Sanlam

16



Topic: Facets of Value

Biography:
The Parnell Bruce Catalogue of heritage automotive assets and artefacts is a  
Private Charitable Venture.  

Working with a small diverse team of young and enthusiastic staff, Brian works extensively with local and regional small business to support and 
develop the various skills needed for the preservation and enhancement of his collection and the classic car community at large. 

The Catalogue, its care and heritage is a Baton carried from past to future generations of enthusiasts. 

Abstract:
As much as we might think otherwise, we do live in a world where the concept of “value” is and should be greater than just monetary.  With “value” 
defined as “the regard that something is held to deserve, including its importance, worth, or usefulness” we are able to develop a model that 
allows us to see and present a Collectible Asset in the context of a number of recognisable facets.

I have in my collection, cars that I should possibly not have and I am missing some cars that I desire but probably cannot have.  This is a 
conundrum that has vexed me for some time. But as I have learned and understood more about what it means to acquire, own and care for this 
class of collectible asset we call Classic Cars, I have found peace and value in each of my cars – and they are all different.

I will share this process using a few of my cars as example.

Brian Bruce
The Parnell Bruce Collection
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Topic: So You want to be a Rock Star?

Biography:
Leon is a portfolio manager at Sanlam Private Wealth. He manages investment portfolios for 
individuals, trusts, families and charitable institutions. Leon has been advising HNWI for more  
than a decade.
 
Leon is heading up the classic car investments initiative within Sanlam Private Wealth and is a classic car investor and owner himself.

Abstract:
Does one really need collectible hard assets as an extra diversifier to an overall investment portfolio?

Leon will explore topics such as currency, worldwide deflationary trends, long term investment rationale, the importance of price and the real 
benefit of investing in luxury goods versus traditional asset classes. 

Get it right and who knows, you could be the next Nick Mason!

Leon Strümpher  
Portfolio Manager- Sanlam Private Wealth
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Topic: The Trials and Tribulations of Classic Car 
Restoration in South Africa

Biography:
Bryan Webb started a love affair with cars at the age of two. Sixty years later and after 5 years at 
Crossley & Webb, the company he set up in Cape Town in 2013, Brian is more involved with cars now 
than ever, focusing his attention on Classics and their restoration with a deep-rooted passion for 
Heritage Aston Martins.

A graduate mechanical engineer from Imperial College in London, Bryan’s business careers saw him through ventures in industrial heat 
exchangers, pneumatics, automated production systems and finally into plastics in the early 80’s. Bryan finally sold out of his various business 
interests in 2012, moved to Cape Town and wondered what to do next.

Abstract:
Bryan will address the definitions of restoration to classic cars while comparing the effect that various levels of restoration  
have on the car’s residual value.

Bryan will ask important questions such as; 
- How different the restoration process often is when done for commercial gain? 
- The main reasons why cars get restored? 
- Why not every restoration increases the value of the car?
- Why people spend wildly different amounts of money on restorations?

Bryan will conclude by addressing the popular subject of Resto-mods, where they fit into the whole spectrum and finally discuss  
a few things to consider when buying a restored car.

Bryan Webb 
Managing Director, Webb & Sons



Topic: Collectables are an Asset Class – Protecting 
These Appreciating Assets Correctly

Biography:
Originally from Scotland, Gordon holds a Masters Degree in Art History but has spent his  
career in the finance world, building specialist insurance skills in London at Lloyds and  
has been in RSA for the past twelve years, of which the last ten have been servicing the 
 local collector community and businesses.

Gordon is a keen collector of many categories but passionate about vintage photography. 
The closer he can get to the negative the better!

Abstract:
In this presentation, Gordon will consider value drivers, some of the risks investors face and what they can do about it.

Gordon Massie 
Managing Director, ITOO Artinsure
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Topic: Whisky Investing 101

Biography:
The whisky bug had bitten him at the early age of 16. Neil and his best buddy would wait for the 
parents to go to bed before quietly help themselves to a whisky or 2 from the liquor cabinet. 

After years of drinking the entry level stuff, they were lucky enough to be given a bottle of Glenlivet 
18 and from that moment on, there was  
no turning back. After starting a whisky club with another 6 mates, it didn’t take  
long for them to exhaust the available malts in South Africa. Soon they were shipping  
in whisky from all over the UK.

WhiskyBrother came about to allow likeminded whisky lovers to purchase whisky from a local resource and be able to have an open conversation 
about the product with knowledgeable individuals. 

Abstract:
Not all single malt whiskies are created equal, although they all start their journey in the same humble fashion from 3 simple ingredients; water, 
malted barley and yeast.

With more than 1500 different types all imparting a distinct flavour of their own, which whisky do you buy as an investment and which do you buy 
to drink?

Neil Paterson  
Co-Owner - Whisky Brother

Topic: Whisky Makes its Mark
Biography:
Marc left his corporate career behind him in 2012 to follow is passion for whisky and established 
WhiskyBrother, the only dedicated whisky company in South Africa. 

WhiskyBrother has grown (and continues to exapnd) to now offer a dedicated whisky store, a 
whisky bar, an annual whisky festival, whisky consultancy and selects and imports exclusive 
WhiskyBrother whiskies.

Marc has sampled over 4,000 different whiskies, toured over 70 distilleries across 6 countries and was inducted as a Keeper of the Quaich in 
2017, a society based in Scotland that recognises outstanding achievement for individuals who work, write and promote Scotch Whisky.

Abstract:
Welcome to the world of whisky collecting and investing; no longer just for drinking, whisky is fast establashing it’s reputation as an alternative 
investment asset and it is here to stay. 

Understand the dynamics behind investing in whisky: what to know, what to look for, what to buy, what to avoid and how to get involved. Take a 
look at historical performance, recent returns and record-breaking whiskies that have catapulted whisky into the public limelight.

Marc Pendlebury
Founder and Co-Owner of WhiskyBrother 
& Co-Owner of Spirit Vault Collective

24



Topic: Whisky Investing 101

Biography:
The whisky bug had bitten him at the early age of 16. Neil and his best buddy would wait for the 
parents to go to bed before quietly help themselves to a whisky or 2 from the liquor cabinet. 

After years of drinking the entry level stuff, they were lucky enough to be given a bottle of Glenlivet 
18 and from that moment on, there was  
no turning back. After starting a whisky club with another 6 mates, it didn’t take  
long for them to exhaust the available malts in South Africa. Soon they were shipping  
in whisky from all over the UK.

WhiskyBrother came about to allow likeminded whisky lovers to purchase whisky from a local resource and be able to have an open conversation 
about the product with knowledgeable individuals. 

Abstract:
Not all single malt whiskies are created equal, although they all start their journey in the same humble fashion from 3 simple ingredients; water, 
malted barley and yeast.

With more than 1500 different types all imparting a distinct flavour of their own, which whisky do you buy as an investment and which do you buy 
to drink?

Neil Paterson  
Co-Owner - Whisky Brother

Topic: Flying Condition - A Spitfire Story

Biography:
Ian is trained in process instrumentation and automation, but his true passion lies in World War II 
aircraft including the Gloster Gladiator, Hawker Hurricane, Messerschmitt ME 109 and of course the 
Supermarine Spitfire. 

It had been Ian’s lifelong dream to get involved in a project involving one of these infamous icons 
of aviation history, so when he finally got the chance,he did what any passionate person would do. 
 
Ian’s part in this story started in 2011, 11 years after South Africa’s only flying Spitfire, 5518, (one of only two in the country) was crashed through 
a wall in a non-fatal accident.

A conversation with (who then later went on to become) Brigadier General John Bayne, who when asked about why the Spitfire had not yet been 
restored, turned to Ian and said “If you’re so passionate about it, why don’t you do it?”

Abstract:
Ian will be taking us through a basic history of the Supermarine Spitfire, how so many came to be acquired by the SAAF and how we were 
subsequently not able to hold onto them, or keep them flying. 

Ian will share the historical significance of the Spitfire to South Africa and the desperate need to preserve this crucial 
part of our aviation heritage.

Ian and his team aim to achieve this through a monumental project to restore South Africa’s very own Mark IX E Spitfire, 5518, 
(which as it turns out, is the only surviving Mark IX E Spitfire in the world).
 
What will it take to bring this terrific aircraft back to Flying Condition?

Ian Grace
Project Leader - Spitfire Restoration Project 
of the South African Air Force Museum
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This is a framed paper print of a 
painting by Ben Jonker of the Museum 
Spitfire. It is also signed by Lt Col Dave 
Knoesen, ex SAAF Museum Officer 
Commanding, and he flew AXK. 

This is a framed canvas print,  
by the well known artist Don Bell. Don 
has donated the original and all rights 
of the painting to the project. 
The painting depicts AXK in flight. 

This framed, grained paper print, is of 
the painting by Tony Butler, depicting 
Spitfire Evelyn. 

The Wealth Report 2019
Event Schedule:

Strauss & Co Auction for the benefit of the Sabrina Love Foundation 
by Suzie Goodman, Executive Director - Strauss & Co:

TUESDAY 30TH APRIL  |  KNYSNA LAUNCH OF THE WEALTH REPORT 2019 
17:30 for 18:00, Villa Castollini, Knysna.

Short supporting presentations by:
Paolo Cavalieri    •    Marc Pendlebury    •    Rob Mckee    •    Tony Lubner    
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Framed print of an original hand-crafted work 
by Alan Dent: Bugatti Type 35B 1927. Sponsored 
by Alan Dent.

1 of 584 bottles from the second 
and last Single Cask official 
HIGHLAND PARK, Distilled in 2005 
and bottled in 2017, 12YO WB. 
Sponsored by WhiskyBrother.

Limited edition Ferrari 275 GTB framed 
print. Sponsored by Pablo Clark

Autographed copy of 
“Better Than Gold”  
by Dietrich Hatlapa. 
The definitive guide 
to investing in historic 
cars. Sponsored by
TCF South Africa.

The Wealth Report 2019
presented by Andrew Shirley, Knight Frank - London, Editor of The Wealth Report.

Catalogue:
LOT 

1

LOT 
3

LOT 
5

LOT 
6

LOT 
7

LOT 
2

LOT 
4

*
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GLENFARCLAS 40 YO FAMILY SERIES 1976. 
Sponsored by WhiskyBrother

The final limited edition release in the Family Collector 
Series, this 40 year old Speyside Single Malt from 
Glenfarclas represents the 6th generation of the Grant 
family, current Sales Director, George S. Grant, as he 
reaches his own 40th year.

Distilled in 1976 and matured in the finest sherry casks, only 
1,500 bottles have been produced to bookend the series 
that began with the 1966 Fino Cask bottling honouring John 
Grant, who purchased the distillery in 1865.

This item has a R15 000 reserve.

LOT 
11

LOT 
10

Framed print of an original hand-crafted work by Alan Dent: Douglas Bader Spitfire VA. 
Sponsored by Alan Dent.

*Items may be added without notice.

LOT 
8

LOT 
9

Box of Premium red & white wines. Representing the artists’ reinterpretation of Walk of 
Numbers by Ndikhumbule Ngqinambi. Sponsored by Sanlam Private Wealth.

Professional Photographic Shoot by 
Des Kleineibst of a collectable car. 
Four angles shot over 1 day. Shot 
selection print advisory. 

Additional bonus: Professional 
A1 size painting of any photograph 
captured or provided. Frame 
Excluded. Painting by Automotive 
Artist Mike Kaplan. 
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Luxury Vehicle Freight Expert

w w w. t r a n s g l o b a l . c o . z a

PASSION     PARTNERSHIP     PEOPLE

20 Meridian Drive, Umhlange Ridge, Durban 4319

Tel: +27 31 566 9900 | Fax: +27 31 566 2576

 Email: info@transglobal.co.za

We take care of the full logistics including:

    Customs Clearing
    Airfreight
    Sea freight
    Transportation 

We meet all requirements & accreditations for 
exports and  imports  of classic and super 
cars.

LOCAL EXPERTISE WITH INTERNATIONAL REPRESENTATION
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Topic: The DJ - An Epic Event

Biography:
Ian graduated in Psychology and Xhosa from Rhodes University in 1973 and spent his life working 
in Construction in the Human Resources Field. 

Ian developed a love of old vehicles from childhood and joined the Border Klaxon Club in 1974 
where he was able to enjoy runs and rallies with friends who had lovely old vehicles. Ian moved 
to Port Elizabeth and then to Johannesburg in 1988 and has been on the Highveld ever since. 

Ian has been the Committee Member of the Vintage and Veteran Club responsible for the DJ event 
since 2014. Ian has participated in 23 DJ’s and numerous other rallies and runs.

Abstract:
The DJ Run is a highlight on the  calendar for the South African Historical Motorcyling Community, this epic event is an excellent example of 
how to preserve a part of our rich motorcycle racing heritage.

Ian will talk us through the origins of the original race and some of it’s highlights. 

Ian will then discuss the origins and format of the Commemorative Run, which will soon enter its fiftieth year. 
 

Ian Holmes
Chairman of the Vintage and Veteran Club JHB 
& Vice Chairman of the Vintage Motorcycle Club
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Topic: Collectible BMWs in South Africa

Biography:
Colin grew up surrounded by BMWs as his father and two uncles all drove BMWs in the 70s, 80s and 
90s. Colin’s second car at age 18 was a South African only 1985 BMW 745i manual. Colin joined the 
BMW Car Club Gauteng as a member in 2007.  

The BMW Car Club Gauteng is the biggest car club on the African Continent with over 700 members. Colin was invited to join the BMW Car Club 
Gauteng committee in 2009 and became it’s Chairman in 2013, a position he holds to this day.

Abstract:
Colin’s presentation will explore the history of BMW in South Africa from the 1970s to the 1990s including some of the collectible BMWs that were 
unique to the South African Market. 

The presentation will then showcase collectable BMWs from the 1990s until now.

Colin Van Son
Chairman of the BMW Car Club Gauteng  
& Vice-President of BMW Clubs Africa
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Topic: Passion

Biography:
Brian Noik is passionate about anything with wheels. Brian has been selling cars since 1996 and 
has sold everything from a VW Beetle to a Bugatti, so he has seen every trick in the book when it 
comes to scam artists looking to make a quick buck.

Abstract:
People have always found unique and creative ways to express their love and passion for the automobile. 

Brian will be taking us through the passionate side of classic car ownership. Sometimes things can go horribly wrong,  
but when things do go right, there are few feelings in the world that can truly compare.

Brian Noik 
oldcars.co.za
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Topic: Importing Collectable Assets 

Biography:
James is currently the Business Development Manager for Transglobal Cargo, a Durban based 
transport company with branches in major South African cities including Johannesburg and Cape 
Town. James holds a PDBA & AIM through GSB UCT, a dangerous goods by Sea & AIR Certificate, 
customs Clearing I, II and Advanced as well as a degree in logistics through UNISA.

Abstract:
Legislatures that govern the activities around the importing of collectable and valuable assets 
into South Africa continue to evolve and are becoming more tightly regulated.
 
James Xulu from Transglobal Cargo suggests that collectors play by the rules and align themselves with experts that can help  
steer them through the murky water to get them, and their collectable, out cleanly on the other side.

James will take us on a journey of the Do’s and Dont’s, including updates on tax considerations and pricing. 

James Xulu 
Business Development Manager, 
Transglobal Cargo
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Topic: Estate Duty And Tax 2019

Biography:
Stanley is a Fiduciary and Tax Specialist at Sanlam Private Wealth.

Stanley provides Tax and Fiduciary advice to HNW and UHNW individuals on their local and offshore 
assets and the restructuring thereof.

Stanley holds a Masters Degree from UCT in International Tax and is registered with the South 
African Institute of Chartered Accountants as well as the South African Institute of Tax Practitioners.

Abstract:
Is paying estate duty in advance really such a bad thing?
Are your offshore affairs in order?

Stanley Broun
Fiduciary and Tax Specialist, Sanlam Private Wealth
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Topic: Casting a New Light on Anton von Wouw

Biography:
Alastair Meredith (b.1984, Johannesburg) is passionate auctioneer with extensive scholarly 
knowledge of early twentieth-century South African painting and British paintings. A skilled 
communicator, he has delivered numerous public lectures and also conducted many auctions.

After completing his Bachelor of Arts (Art History and English Literature) at the University of 
Edinburgh, Alastair attended Cambridge University where he completed both his Master’s and 
Doctoral degrees. 

Since joining Strauss & Co in 2014, his professional interests have expanded to include the curatorial aspect of displaying and cataloguing 
artworks. Harnessing his sensitivity as a researcher and nous as an auctioneer, Alastair now spearheads an on-going initiative at Strauss & 
Co to champion, at auction, neglected artists and stylistic movements from the twentieth century. He is skilled at perceptively gathering works 
for these sales in a manner that fulfils the expectations of sellers while presenting buyers with new insights into South Africa’s astonishingly 
diverse art history.

Abstract:
Strauss & Co is delighted to be offering works by Anton van Wouw representing the cutting-edge of new research in the upcoming 20th of  May 
auction in Johannesburg. Recent scholarship by Gerhard de Kamper, chief curator of collections at the University of Pretoria, has revealed 
that Van Wouw worked with five Roman foundries, not three as was long thought.

The talk will discuss this new research and provide in-depth discussions on the five different lots cast at five different foundries used by Van 
Wouw, including the previously unknown Buongirolami foundry for his bust of statesman Louis Botha. 

But the undisputed highlight is a full-length bronze maquette of the larger Church Square sculpture depicting Paul Kruger, produced by the 
Nisini foundry and previously owned by Sir Ernest Oppenheimer, who gifted it to the Rand Club, the consignor to this sale.

Dr. Alastair Meredith
Senior Art Specialist, Strauss & Co
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Topic: Marque to Market - For What it’s Worth

Biography:
Tommy has spent his career in business development, management and administration. 

After cutting his teeth on entrepreneurial ventures in Mining, Industry, Engineering and Finance, 
Tommy turned his passion for rare and collectable cars into his next venture.

Tommy Roes is the Managing Director of TCF South Africa which offers investors and collectors access to the international market for rare and 
collectible cars, through alternative investment structures, investment services and international sourcing of extremely rare cars. 

Tommy is the organiser of the HAGI VCCM Conference in South Africa, a platform which addresses the value drivers behind the South African 
classic car market while helping to preserve its heritage for future generations.

Abstract:
Classic Car Valuation in South Africa.

The economic value of an object can be defined by the price it would bring in an open and competitive market.
In securities trading, mark to market involves recording the price of a security to reflect the current market value, rather than book value.

Little has been done to provide a standardised system on which to reliably define the current market value of popular classic cars and 
motorcycles in South Africa.
Common factors used to determine value such as rarity, condition, mileage, etc. are well understood, yet there is little consensus on true 
market value between experts.

How do you price something that rarely trades?
Is there any relevance in looking at international price guides for answers in our unique environment?
How could we go about standardising the economic value of classic cars and motorcycles in our market? 
What are the benefits? How reliable could it be and how might that information be made available to those who need it most?
 

Tommy Roes 
Founder - VCCM South Africa / 
Managing Director - TCF South Africa
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Thank you for coming to VCCM 2019
Look out for confirmation of future events. 
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